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P3 Structural Paradigms
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Conduit Financing
The public partner may participate as an issuer of debt solely to 
provide access to tax exempt financing
Public partner does not provide any direct financial support (i.e. 
taxes, revenues other than project revenues) to the project
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Partnership Financing
The public partner may participate not only as an issuer, but also with a source 
of governmental revenues – governmentally imposed

Special excise taxes
Customer facility charges
Incremental tax revenues
Utility revenues (special revenues)
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Typical PFI Structure
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